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ANANTY22O0YME TA 2TEAEXH 2Az

training+ consulting

H DOOR Greece Training & Consulting givat pélog tou Siktvou tg DOOR
International, n omoia katéxel nystikn B€on otn BeAtiwon tng amodoong
otehexwyv emxepnoswv Slebvwe. 16plBnke to 1981 otnv OA\avdia Ko
Spactnplomoleital oe mePLOcOTEPEG amo 100 xwpeg, oamd To 1991.
Mpoodépoupe Eva TIANPEG TTOKETO EKTMALOSEUTIKWY TPOIOVIWY Kol AUCEWYV,
TIou cUVSUATOUV TIPOYPAUOTA TIOU EXEL AVOTTTUEEL N TaLlplol pog AN Ko
Kopudaieg AUOELG TTOU aVIUTPOoWTEVOUE SleBvwg.
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AweBveig AVoELG MOV TPOCAPATOVTAL OTLG AVAYKEG TNG DOOR

EMIXELPNONG oaG

To Getting Things Done (GTD)© amoteAel pa pebodoloyia
Slaxeiplong pong epyactwy, ou €xeL BonBRoeL eKATOUUUPLA OTEAEXN
Kal ETXELPNOELS va petatpéPouv To XAoG oe TAEN, aufdvovrtog
Katakopuda TNV TAPAYWYLKOTNTA Toug. To epyaotnplo Getting
Things Done© - The art of stress-free productivity eivatr to
dnuodNéotepo otnv Katnyopia tou.

Avtumpoownevoupe TNV  Kopudaia pebBodoloyia  Snuloupylag

KoUAToUpaG O&éopeuong, ywoo TNV €MTELEN  ATIOTEAEOUATWV

(Accountability) tn¢ etawpiag Partners In Leadership. Mpoodépoupe

Tpla workshops pe BpaPeuvpévo ekmaldeutikd UALKO (EAANVKA & Partners In
AyyAka): Leadership®

* Accountability Builder The Oz principle Track THE ACCOUNTABILITY TRAINING

* Leadership Builder The Oz principle Others Track
* Lead Culture The culture shaping track

H ouvepyaoia pag¢ pe to ROI Institute kat tnv opdda tou Dr. Jack

Phillips amoteAel pia and tig kopudaieg TnG etapiag pag. Npokettot

ywa ™ Snpodéotepn pebBodoloyia petpnong tng amoddoong g ROI INSTITUTE®
eknaibevong kal evepyewwv HR. Mpoodépoupe otnv EAAASa TO

workshop Proving the value of Training & HR.

To epyaotiplo cupPouleutikig mwAnong (Customer Centered Selling

(CSS) elvar pa amo TG mAéov  katafuwpeveg UEBOBONOVIES o kS ASSOCIATES. INC.
oUMBoUAeUTIKAG MwANoNG SleBvwg, ou avarmtuxOnke armd Tov Robert  INNOVATIVE BUSINESS STRATEGIES
Jolles. Apxwkd edpapuooTNKE OTNV Xerox, €Vw OTn OUVEXELN

UL0BEeTNONKE Ao HEYAAO aplOUO EMULXELPOEWV.

To epyaotiplo ekmaibevong Core Strengths — Results through

relatlo'nshlp oog BOHGOL'EL va avgma)\uu.bere ™ §uvata onpeia TC?U ‘-;-'corestrengths*
€QUTOU oag Kal Twv HeEAwV tnG opadag oag. BeAtlwaote tn cuvepyacia

Kal TNV emkowvwvia pe ouvadéAdoug Kol ouvepyateC. BeAtlwvel to

Selktn oxéoewv otnv opada oag (Relationship Intelligence — RQ).

AleBveic Zuvepyaoieg

Juvepyalopoote pe tn SILEGA ywa tnv Ulomoinon epyaotnplwv

Business Simulations otoug topeig: NMwAnoswv, Hyeoilag, AnRdng 2/ Sile am
anoddacswyv, Alaxeipiong Epywv, Talent Management, Change % g
Management, Coaching, Process Management

H peBodoloyia Dialogue Works mpoodépel ta Mpoypappata Real

Talks® Real EQ® «kat Performance Works®, evioxbouv Ttnv $D|a|oguew0RKs
QTMOTEAECUATLIKN ETKOWVWVia. Xtnpilovtal oto best seller BiBAlo Real

Talk, tou John R. Stoker.
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Miotomnoinon YVWOEWV Kal UTtNPECLWV

H etatlpia pog eival MIOTOMOLNUEVO EKMALSEVUTLKO KAl ESETOOTIKO
kévtpo tn¢ PeopleCert yia ta aviikeipeva Lean Six Sigma®, ITIL®,
PRINCE2, DevOps:

QITIL

(Q PRINCE2

<«?
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PeopleCert

All talents, certified.

Dev(ps.

Fundamentals

Dev(Jps.

Leadership

MPoOdEPOUPE  TILOTOTOLOEL OTOV  TOpED  PeAtiotomoinong
Swadikaowwv (Business Process Management). Ol TILOTOTOLOELG

MANAGEMENT

: . : iati i BUSINESS
npoodpepovtal amd Tov dopéa Association of Business Process ABPMP i >

Management Professionals International (ABPMP), tnv £vwon
EMAyYEAUOTIWV TOU KAGSou Tou O€tel Ta mpoTUTA OTo Tedio Tou
Business Process Management.

INTERNATIONAL

Elpaote pélog tou Mystery Shopping Providers Association (MSPA)
Kol SLABETOUE TILOTOTOLNUEVOUG MUOTLKOUG ETILOKETTEC OE KAOE
TOAN TG EANGSag Kkat tng Kumpou.

MEMBER

MSPA

MYSTERY SHOPPING
PROFESSIONALS ASSOCIATION
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Epyaleia afloAdynong DOOR

Ita gpyacTthpLla ekmaidevong mou vAomoloU e, aflomolouvtal Slebvwg kataflwuéva epyaleia, ta
omola emAéyovtal Pe BAcn TO MEPLEXOUEVO KOL TOUG OTOXOUG TOU MPOYPAUUATOC, KaBwg Kal To
npodiA twv ekmaldsvopévwy. Emiong, aflomolovpe pio anod TG dSnuodhéotepeg MAATPOPUES
Microlearning S1ebvwg.

Ta Yuyouetpwkd epyodeioa (MBTI, DISC, HBDI) npoodpepouv
TOAUTLUN TtNYH QUTOYVWOLAG Yyl TNV TIPOCWIIKOTNTA TOU OTOUOU, ‘ D .
EVW TIOPOUOCLALOUV KoL TNV EMOPACN OCUYKEKPLUEVWY TUTIWV ‘/X
T(POCWTILKOTNTOG OE TOMELG OTWG NYEGLA, EMLKOWVWVIA, KAPLEPA KATL. mb’[lq.

W

Cc s

HBDI®
To Change Style Indicator® sival éva epyaleio amotunmwong Twv
TIPOTLUNOEWV EVOC ATOUOU OXETIKA WE TNV Tpoogyyion / dlaxeiplon Change Style
™G al\aync. Indlcator

mprove Change Effectiveness

To Strength Deployment Inventory (SDI®) poag PonBast va ——
KATOWVONOOUUE TIG PAoelg, TG OLOOTACEL KOl T Kivntpa TWV v
OUUMEPLOPWV HaC KAL £XEL WG OTOXO TN PeATiwoN TwV OXECEWV HaG KoL Sd I

NG ouvepyaoiag HE TOug AAAouUC. EKTOG amd atouwkn avadopd, m
npoodEpet kat opadikn avadopad (emimedo opuadag r TUAMATOC).

To Thomas-Kilmann Conflict Mode Instrument® (TKI) BonBdeL toug @
EKTTALOEVOEVOUC VO KATOVONOoOoUV TwE Tt SLadOPETIKA OTUA XELPLOUOU o ® ¢
OUYKPOUOEWV, €MNPedlouv TIC OLAMPOCWTIKEG OXECELS KOL TOUG

kateuBUvel, Wote vo emAéSouv TO KOTAANAO OTUN ylo. omoladAmote tl(l
KOTAoTAON.

To Learning Styles® epwtnpatoAdylo BonBael Toug ekmaldeuopeEVOUG va
KOTAVOOOUV TOV TPOTIO HE ToV omoio ot idlol pabaivouv. Av
xpnotuornonBel kat o eninedo opuddag, AmMoKToUV Kal UL ELKOVA YLa TO
nw¢ pabaivouv ol Aot (cuvadeldot, udlotapevol, TPoIoTAUEVOL KATL.)

EpyoaAeia AéloAoynong

To Negotiating Style Profile® Bonbdel Ttoug ekmadevdpevoug va
KOTOLVOI OOUV TOL OTUA LE Ta OTtolal SLampayaTEUOVTAL, TA TTAEOVEKTH LOTAL
TOU KABe OTUA KOl TA ONUELO TTOU ATTALTOUV TIPOCOXH.

AvtutpoowneVoupe otnv EAAGSa pia amd TG kopudaleg MAATHOPUES

Microlearning &teBvwg. To Code Of Talent (COT) Microlearning cupBAaAAeL

otnv adopoiwon twv yvwoewv (knowledge reinforcement) koatd tn

Sldpkela, aAAA Kol HETA TNV oAokAnpwon tng ekmaideuong. MNpoodépel I

éva  Ynolomoinuévo  talidt  yvwoewv (learning journey) otoug T AL=INTT
EKTIOLOEVOEVOUG, OL omoioL anmd onmoladnmote cuokeun Stabétouv (HLY.,

Tablet, Kwvnt0), CUUUETEXOUV OE SLAYWVIOUOUG yVWOoNG, OE OTTOOTOAEG

(missions), HeAeTOUV TepUTTWOELS (case studies), oxoAldlouv video,

avTaAAAOOOUV QTMOYELG JE TOV EKMALSEUTH N TOUG AAAOUG CUUUETEXOVTEG,

auTO-aloAoyouvtal KA.
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MeBodoloyia, oxeSLONOG Kat UAoTtoinon DOOR

H pueBoboloyia pag, amoteAel tn faon tng emtuxiag Hag, e OTOXO TNV ETUTEVEN LETPHOLUWY
OTOTEAECUATWYV. AELOTIOLOUE CUYKEKPLUEVA BrLaTa KATA To oxedLaopo Kol TV UAomoinon
Twv eknadevutikwy taldlwy (learning journeys), kabwc kat tnv afloAdynon (evaluation
planning).

Bipa 1°: AvaAuon avaykwv (needs assessment) & mpoypopHaTiopnog afloAdynong

eknaidsuong (training evaluation planning).

o AlevepyoUue avaluon tTwv avaykwyv oag (Needs Assessment) Le 0TOXO VO EVTOTIIOOUE Qv
Ta Keva otnv anddoon (performance gaps) tng emixeipnong n Tou TUAMOTOC oag,
odeilovtal og BEpata mou YmopouV va AVILLETWITLOTOUV UE TV ekmaideuon.

o Edooov amodaciotel 0TL To KEVO otV anodoon (performance gap), oxetiletal pe
Se€10TNTEC N CUUTIEPLDOPEG TWV OTEAEXWV 00, EeKVAEL N Stadikacia avaAuong
ekmaldeUTIKWV avaykwv (Training Needs Analysis).

o EmAéyetal to eninedo afloAdynong tng eknaidevong pe Baon to povtélo Phillips ROI.
Juykekplpéva kabopilovtal n poppa alohdynong, To mAAvo 5pAacng, To XPOVIKO
dlaotnua eA&yxou ePpapHOYIC TWV YVWOEWY, oL SEIKTEC EMITUXLOC TOU TIPOYPAUUATOG
(business impact), kaBwg kat av Ba petpnBel n anddoon tng emévduong TnG ekmaidevong

(Training ROI).
Step 5 RETURN ON INVESTMENT

‘Stepul LEARNING IMPACT

——
w LEARNING OUTCOMES

Step 1 LEARNING (RE)ACTION

Fa‘, ”‘

Roy
oy 7 64,9”
g

® ROl Institute Europe

Bipa 2°: YAomoinon t¢ eknaidevong

MNapgxoupe ekmaldeutikn epmelpia (learning experience).

o MNpoodépoupe evaANaKTIKEG UNOTIOLNONG TNG ekmaideuong, os aibouoa (in-class), péow
mAatdopuag (Virtual), e-learning, microlearning, mobile learning r} cuvéuacouod (blended).

o Xxeblaloupe Buwpatika epyaoctrpla (No death by PowerPoint).

o AwoBgtoupe motomolnuévoug facilitators pe dtebvn epmelpia o In-Class kat virtual
ekmadeVoELG.

o Edapuoloupe kavoveg eknaideuvong evniikwv & alomolov e naiyvia (gamification)

o A&lomoloUpe epyaleia nAektpovikng Yndodoplag (voting, polls).

o AnuoupyoUpEe eKMOLSEUTIKO UALKO UPNANC TTOLOTNTAG.
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MeBoboAoyia, oxedLaoudg kat vAomoinon DOOR

Brjpa 3°: EVEPYELEG LETA TNV EKMAidEUON
MeTd tnv oAokAnpwon tn¢ eknaibevong :

o MapakoAouBol e Toug deikteg pEtpnong (KPIs).

o EvioxUoupe T yvwoelg (knowledge re-enforcement) twv ekmatbevopévwy pe Thv
mAatdpoppa Microlearning Code Of Talent, evw mapakoAouBoU e kal TNV EEALEN TwV
mAavwv paonc.

© Eninsdo 3

»
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o Mapéxoupe tn duvatdtnta yia Executive Coaching oe ouvedpieg Evag mpog evav.

O ZUAAEyou e TIANPOdOPILES YLa BEATLOTEG TTPAKTIKEG, KABWG KOL TOUG TAPAYOVTEG TIOU SEV
€UVOOUV TNV EPOpPUOYN TWV YWWOEWV TIoU aroktrBnkav (Post Training Questionnaire).

o YMAomoloupe to Return Session oto omolo yivetal n mapouciacn Twy AMOTEAECUATWY TWV
mAavwv 6paong (action plans).

o AmnootéAoupe avadopd yla tnv eknaibevon otoug Training Stakeholders.
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Anpoupyia kouAtoupag Accountability DOOR

H kouAtoUpa emiteuéng amoteAeopdtwy (Accountability for results) amoteAei tn Baon yla tnv
emutuyia KABe eTIXELPNONG OTO SLNVEKEG KAl N ETALPLO LOG TIPOTPEPEL TNV TTAEOV KATAELWHEVN
neBodoloyia oe S1ebvég eminedo. H peBodoloyia amoteAsital anod Eva cUVOAO EVEPYELWV
(ouvavtnoelg pe Top Management, kaBoplopog Key Results, kaBodryynon, ekmaidsuon KAm.), tou
€XOUV WC OTOXO TNV OMOTUTIWON TNG TPEXOUCOG KOUATOUPOG KAL TNV EKMOVNON TwV §pAcewv mou Ba
06nynoouv otn véa KOUATOU PO EMITEVENG OMOTEAEGUATWV.

Builder

The Oz Principle Self Track

Y10 epyaotrplo Accountability Builder™ avantioooupe tn §£€LOTNTA TNG ATOULKAC SECUELONC VLo
NV enitevén tou anoteAéopartod. Mapouaialovtal ol KUpLoL 6TOXOL TNC eTxeipnong (Key

Results), kaBwg kat ol oToX0L TOU TUAMATOC A TNG opadag. Ot eKMaLSEUOUEVOL KOTOVOOUV TN
puetafaocn mou amatteital otov Tpomo okéPng (mind shift), ano tov kdopo Twv SikaoAoylwy (blame
game) oTov KOOHO TG SECUELONC YLO TNV EMITEVEN TOU ATIOTEAECUATOC, LECO OO T TECCEPQ
Brpata: See It, Own It, Solve It, Do It.

Leadership Builder

The Oz Principle Lead Others Track

aATWwVv

14

210 epyaotnplo Leadership Builder™ avanticocoupe Toug managers / ny£TeG TNG EMXELPNONG, WOTE
va Staodalilouy OTL Ta 0TEAEXN TWV OPASWVY TOUG TTAPAUEVOUV SECUEUMEVA YLaL TNV ETUTEVEN TWV
QanmoteAeoUATWY, akoAoUBWVTAG T TEcoEpA onUAVTIKA Brinata: FORM, Communicate, Align,
Inspect. ZNUAVTLKO TUAMO TOU EPYOOTNPLOU TTAPOUCLATEL TG TEXVLKEG TTOU UITOPEL val a&LoTIOLNOEL O
Manager poKeléVoU va KaBodnynoeL Ta LEAN TNG opadag Tou, WoTe va avalnTtouv TV anavinon
oTNV EPWTNON “MWG CUUPBAAW Og aUTO Mou cupBaivel;” eAaxLoTonmolwvtog TNy avabeon euBuvng
otav 6V ETUTUYXAVOVTAL TA ATIOTEAECATAL.

L ead Culture-

210 epyaotnplo Lead Culture® kaBopilovtal ol cupnepidhopEg Kot OAa Ta SOULKA OTOLXELQ TTOU
OUVOETOUV TNV KOUATOUpA SECUEVONG yLa TNV eMitevén anotedeocpatwy. Kataypadovtal ot
volotapeveg nenolbnoelg (beliefs), mou epnmodilouv TNV emitevén TwWV ATOTEAECUATWY TNG
ETUXELPNONG, TOU TUAUATOG ] TNG OUASAC KoL opilovTal oL VEEG MEMOLONOELG, KABWGE KAl OL EUTIELPLEG
(experiences) ou Ba T dnpoupyrjoouv. Eival éva epyaoctripto aAAayrng kouAtoupag.

¢N¢ amoteAeopl
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BeAtiwon napaywykotntog (Productivity) reXed

To Getting Things Done (GTD)® amote)el to SnuodAéctepo oe dleBvEG eminedo ®
ocvuotnua SLaxelplong pong EpyaciLwy, ou €xeL BonObnosl ekatoppUpLa oTEAEXN
KOLL ETILXELPHOELC VO LETATPEYOUV TO XAOG, OF TALN.

AmnteuBUvetal og OAeC TI¢ Pabuideg oteAexwy mou:

o 'Exouv ekatovtadec ) xIA\adec e-mail oto inbox Toug.

o AmnoBnkeUouv TG epyacieg Toug og ToAATAQ péoa (post it, xapTi, Kvntod, agenda KATL.).

o Aglomolouv Ttov eykéEDAAO TOUG WG cUOTNUA QMOBAKELONG KAl UTEVOUULONG €PYACLWV, HUE
QaMoTEAEoHA va BupoUVTaL EKKPEUOTNTEG 0€ AABOG OTLYUEG 1 va TLG EEXVAVE.

o Buwvouv 10 Xdog¢ NG umep-mAnpodopnong Kal xavouv xpovo avalntwvtag nmAnpodopieg kal
bebopéva.

o Evéladépovtal va yvwploouv tnv kopudaia peBodoloyla avénong mapaywylkotntag dtebvwg.

Ta mévte (5) BRupata tou GTD®, Ba cag ermutpéPouv va BAAETE TAEN OTO XAOC TWV ELOEPXOMEVWV
gepyaowwyv, Sivovtdag cag tn SuvatoTtNTA VO ATOYELWOETE TNV AMOSOTIKOTNTA, TN SUVALKN KoL Tn
SnuloupylkoTNTA o0ag. Zag avokoudilel amd TO AyXOC TWV EPYACLWV KOl EKKPEUOTATWV TNG
KaBnuepwotntag, PBonbwviag ocag vo E€OTIACETE OTIC ONUAVIIKEG €Pyacie¢ He Olavyela Kot

F—jca auvtonemnoiBnon (mind like water).

0 Mévre

f BAparta
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E, IYAAEZTE =EKAGAPIZTE OPFrANQITE EMNANE=ETAXITE ENEPIHZITE
SYMEZTE OTI ANAITEI ENE=EPTASTEITE TI TOMNOEGTHETE TO EKEI SYXNH YAONOIHETE TO

Ny THN TPOZOXH ZAZ THMAINEI OMNOY ANHKEI ANATKOMHEH

Itnv ekmaidevon mpoodEpeTal MpaKTkn e€aoknon kat edpapuoyn g peBodoloyiag GTD pe
epyaleia mou mpooappolovtal o KABe ekmaldbevuouevo omw¢ agenda oe xapti, excel, task
management edappoyéc onwc Outlook Task Manager, Microsoft Planner, Google Keep, Trello kat
OUYXPOVLOUO aUTWV, 0 OAEC TIG oUOKEVEC (HY, Tablet, kvntd) Twv ekmaldevopévwy.

X
3
@)
=
<

Evéeiktikd S1eBvéc MelatoAdylo Tou Getting Things Done:

Deloitte.

© DOOR Training & Consulting
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Core Strengths — Results through relationship DOOR
intelligence (RQ)

Askaetieg epeuvwy anodelkvuouv OTL oL opAdeg He UYPNAO SeikTn OXEoEWV PETAEL TWV HEAWV TOUG
(Relationship Intelligence Quote — RQ), sivat opadeg vPnAng anddoong (High Performing Teams).
Eruyelpnoelg pe uhnAd RQ yvwpilouv nwg va dnuloupyolV amoTeAECUATIKEG OUASEC. EvioxUouv Tn
SladpopetikotnTa, 0flomololv T oUYKPOUOon Kol aviAoUuv Suvaun péoo amd Ta eunmodla pe
€EUTIVOTEPEC KAl ATTOTEAECUATIKEG ATTOPATELG.

To emoTNUOVIKA eTKUpWHEVO epyaleio Strength Deployment Inventory (SDI) amokaAumtet ylortl
KAVETE O,TL KAVETE, TA KIvNTPA 0aC, TLC TLO AUBEeVTIKEC ouUTIEPLDOPEG 0O, KABwWG Kal Ta Suvatd oag
onueia (mou TOAAEG POPEC T XPNOLUOTIOLOUE TIEPLOCOTEPO Ao OTL IPEMEL — overdose strengths),
otav aAAnAemidpate pe aAlouc. 2o mpoodépel, emiong, mMAnpodopieg mou eoeic Kal N opada oag
TIPETEL VO YVWPLLETE POKELUEVOU VO AAPETE TIC CWOTEG ATOPACELS KOL VO SNULOUPYNOETE LOXUPES
OX€0€LG UE Toug ouvadéldoug oag, mou odnyolv oe ouddec unAng anodoong (High Performing
Teams).

To SDI cag BonBael va beite tov eautd oag oto Motivational Value System (MVS) pe Baon Tig
npotepalotnteg mou Oivete otoug avBpwmoug (People), tnv amoédoon (Performance) kot Tig
Sladikaoieg (Processes).

\7corestrengtns

A&loAoynon KvAtpwv: Otav Ta mpaypoTo mnyaivouv KoaAd

ydoong

NG amno

A&loAoynon kwntpwv: Otav umdpxeL cUykpouon
Auvata onuela: Nvwplote TLKpUPBEeTAL TTIoOW OO AUTA
Avvata onuela: AntotpéPte TNV UTEPPOALKN XPrioN TOUG
ETUKOLVWVN OTE KAl CUVEPYOAOTEITE E TO KATAAANAO OTUA

/4

vk wNRE

Ou ekmatdevdpevol TapaAaufavouv TNV ATOULIK TOug avadopd. Itnv TeAeutaio evotnta Tng
eknaibevong, mapouaotaletol CUVOALKO ypddnua He To MPodIA OAWV TwV HEAWV TG opadac.

<
c
=
-
v
w
O
~O
3
O

© DOOR Training & Consulting
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Customer Centered Selling (CCS) DOOR

Avtunpoownevoupe og EANGda kat Kuttpo tn dtebvwe katallwpévn pebodoloyia cupBOUAEUTIKNC
nwAnong Customer Centered Selling (CCS).

Katd tn Sidpkela tou mpoypappatog Customer Centered Selling - CCS), ol cUpBouloL TwARGEWVY TNG
etalplag oag, pobaivouv mMwe va oulntdve HME TOUG TEAATEC Toug. OxL yla To TPoiov Kol To
TIAEOVEKTAMOTA TOU, aAAQ ylol TOV TIEAATN KoL TIG OVAYKEC TOu (customer obsession). To povtéAo
mapoucotalel Ta BrApota mou akoAouBoUv oL TIEAATEG yLa TNV ayopd TPOIOVTIWY KAl UTINPECLWY, EVW
MapAAAnAa avaAUeL TIC TEXVIKEG Kal ta TopdAAnAa BrApata mou evdeikvutal va akoAouBel o
oUUBOUAOG MWANCEWV.

H oupBouleutikn mwAnon anoteAel Tn oclyxPOVN TAGCN OTOV TOMEQ TWV MWANCEWV. To MPoypapUA
aAAalel Tov TPOMO OKEYNG TwV TapadoolaKWV TWANTWY, Topouctdalovtag tn onuacia tng
OUMBOUAEUTLKN G TEAATO-KEVTPLKN G TIWANONG.

( __» ZOpBovlog
Zuvtipnon ‘Epeuva

/ Enaveéetdlel Ikavonoinpévog

K\giowo B @

AvdAvon

EmAéyel Avayvwpilel
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Algpeuvd Anogaoilel

Q kP 6

Ynohoyilel Kpitipla

EmpBefaiwon

Sales Techniques
for a New World Economy

CUSTOMER Avon
CENTERED

SELLING

.15‘ Mastering the Art of Urgency

nd Edition

o Robert L.

© DOOR Training & Consulting
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Emukowwvia, EQ, Aloiknon Antédoong DOOR

Ol ETUXEIPAOELC ETUTUYXAVOUV amoTeAéopata, oAAG To oTteAéXn Toug cupBarlouv oe autd. H
peBodoroyia Dialogue Works BonBdel tic emiyelprnoslc va Staodalicouv OTL Ta OTEAEXN TOUG
ETKOLVWVOUV  OTIOTEAECUATIKA, OUUMEPLPEPOVTAL HE  ouvaloOnuatiky vonuoouvn Kol
afloAoyouvTal LE TO CWOTO TPOTIO.

REAL TALK:

Creating REAL Conversations for Results®

Yto epyaoctnplo Real Talk® avantuoooupe tn Sg€otnTa TG emkowvwviag. Npoaodlopilovtol OKTwW
opxeg, amoapaitnteg ywa ™ Sle€aywyr) omolaodnmote HopdNC TPAYHOTIKAC KOl OUCLOOTIKAG
emkowvwviag kot Staloyou. MpaypatikéG ouvoulhieg (real talks, not fake talks) mou &témovtal anod
ocPacpd, eVIOXUOUV TIGC OXEOELC Kal Xapoktnpilovtal amo eWAKPIVELD, XOPOAKTNPLOTIKA TOU
armoteAoUV Ta SOULKA OTOLXELO TN ATTOTEAECUATIKAG ETIKOLVWVIAG.

REALEQ

Managing Emotion to Improve Results’

Y10 epyaotrplo Real EQ® avadslkvlovTal Ol TEXVIKEC HE TIC OTOleG KAOe OTEAEXOC UIMOPEL val Yivel
ouvaloOnuaTIkA eUPUEG, WOTE va avoyvwpillel TOCO CUXVA Ol CUVALOONUATIKEG TOU aVTIOPAOELG
ektpoylalovtal emnPealoviag HE QUTO TOV TPOTMO TO OMOTEAECHATA TOu. To va avayvwpllete ta
ouvaLoBAMOTA oaG, T CUVALOONUATIKEG avTLOPAOELG TWV AAAWYV, KABWE Kal MwG va Slaxelploteite
QUTEG TIC QVTLOPAOELS, €lval TO KAEWSL ylo TNV OMOTEAECUATIKN CUvVepyaoia, tnv olkodounon
OXEOEWV KOLL TNV ETUTEVEN ATIOTEAECUATWV.

PerformanceWORKS

Managing Performance for Results

310 epyaoctriplo Performance Works® mopoucldfovtal ot TEXVIKEG QMOTEAECUATLKNG a&loAdynong
TWV OTEAEXWV TNG eTXElpnong. O TPOTOG e TOV OTolo oL NYETeG, managers, team leaders kot AAAEG
Babuibeg people managers aflodoyouv tnv amddoon Twv HEAWV TwV OHASwWV TOUG, OXL HOVO
QAUEAVEL TNV UTOTOOLVN Kal TNV adociwaon, aAAd au€AveL TO KIvNTPO KL TNV TOPOAYWYLKOTNTA.

Ermikowvwvia, EQ, Atoiknon Amodoong

Sephn . oy Vet i e et o Pt o S st
by MARSHALL GOLDSMITH
Times bestselling author

re.
New York

FAKE @8 DialogueWORKS'

How to Hold REAL Conversations
That Create Respect, Build

Relationships, and Get Results

JOHN R. STOKER ‘
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1. Mwgva kpatdte Toug AAAoug urteUBuvoug
yla TNV €MiTEVEN TWV AMOTEAECUATWY
(Accountability Leadership Builder™)

2.  Apxég Sloiknong yia véoug managers (First
Time Manager)

3. Baowkég apxég Sloiknong Mpoowrikou

anodoong (High Performing Teams)

6. HAdnynon wg epyaleio Sloiknong
(Story Telling as a Management Tool)

7. XtoxoBétnon & O£oTion MPOTEPALOTATWY
(Goal & Priority Setting)

Balanced Scorecard

11. H duvaun tng avatpododotnong (The power
of Feedback & Feedforward)

12. TeXVIKEC avayvwpLong Kal mapakivnong
(Recognition & Motivation techniques)

13. AmnoteAeopatikn avabeon epyactwy
(Effective Delegation)

14. O Manager wg ECWTEPLKOC afLoAoynTng

(Assessor Skills Workshop)
15. Awaxeiplon tng Stadpopetikotntag (Managing
Diversity)
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16. Awoiknon Siadopetikwy yevewv (Multi-
Generation Management)

17. Awoiknon StamoArtiopikwy opddwv (Cross
Cultural Management)

18. Avamtuén de€lotritwy nyeoiag (Maximizing
your Leadership potential)

19. Mpooapuootikn nyecia (Adaptive

eniAvon npoPAnuatwv (Problem Solving) yla
Managers

g Leadership)

é 20. Ztpatnywn okéyn kat Afpn anodpdacswv
2 (Strategic Thinking & Decision Making)

Zg 21. Awaxeiplon kpioewv (Crisis Management)
g 22. AqUn anodpaocewv (Decision Making) kat
g

©

. Alaxeiplon taAéviwyv (Talent Management)

. ZuvaloOnuatiki vonuoouvn yla avwtepa

26.

Aloiknon Twv MPOICTAHEVWY TNG OpMAdag 6067,
(Manage your Managers) )8
5. Anuwoupyia kat dtoiknon opddwv uPnAng 79

. ATTOTEAEOUATIKEC TEXVIKEG CUVEVTEUEEWV yLa

31.
8. Afwoloynon anodoong (Performance
®
Works®) 3.
9. KoBoplopodg otoxwy (Goal Setting)

33.

34.

. Flexing your Leadership style
36.
37.

38.

Aloiknon pe ev-cuvaioBbnon (Leading with
empathy)

oteAéxn (Emotional Intelligence)
NeUPOYAWOGCLKOC TIPOYPAUUATIONOG (NLP)
Texvikég kaBodnynong (Manager as a coach)
Mentoring

O pOAog tou nyétn otov YnoLako

HETAOXNHUATLOUO TNG ETIXELPNONG
(Leadership and Digital Transformation)

Managers (Smart interviews)

ATIOTEAECUATIKEG CUVEVTEVEELG yLa Store
Managers

ATIOLAKPUVOT OTEAEXWV
(Off boarding employees)

Aloiknon uPBpLdikwy opddwyv
(Leading hybrid Teams)

MNpodpaoTtikn Sloiknon
(Proactive management)

Followership for Leaders

KaBodnynon oteAexwyv MWANCEWV yla
Managers (Sales Coaching)

Aloiknon t¢ aAlayng (Making change
happen)

"Leadership and learning are
indispensable to each other."

John F. Kennedy
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NwAnocew
1.  ZupPouleutikn mwAnon (Customer
Centered Selling - CCS)
2.  EmayyeApatikéc mwAnoeLg (the next level
after consultative sales)
3.  Awyxeipion Aoyaplacpou riedatn (Key
Account Management - KAM)
Segmentation & Key Account Management
5.  Awxelplon ox€oewvV Ue TOUG TIEAATEC
(Customer Relationship Management)
) Alaxeiplon kovaAlwyv SLavoung
O Awaxeiplon opddag nwAnoswv (Managing a
> sales team)
% 8. Tewypadikn Staxeipion nehatwv (Territory
o Management)
g 9. Tvwplote Toug neAdreg oag (Customer
o Obsession)
i 10. X0vtaén emtuxnuévwy poodopwv (Writing
> winning Proposals)
O 11. OLKOVOUIKA Yo TTWANTEG
°b2.50 12. ATOTEAEOUATIKOC LATPLKOG ETILOKETTTNG
= 13. TexVIKEC MWANCEWY OE KATAOTAHOTO
ﬁ Alavikng: Win-win Sales
% 14. ATOTEAEOUATIKEG TMWANOELG O KATAOTHUOTO
) ALQVIKAG
E 15. Opyavwon Kal 8loiknon KaTtaoTUaAToq
Y Alavikng nwAnong
Q 16. Avarmtuén deflotitwv Alavikng mwAnong
g 17. MwAnoelg og emxelpnoelg (B2B Sales
Excellence)
18. MwAnoelg OAOKANPWUEVWVY AVCEWV
(Solution Selling)
19. Eelpeon véwv nehatwy (Lead Generation)
20. Wuxwkn avBektikotnta (mental resilience)
E yla oTeEAEXN TWANCEWVY
% 21. TnAedwvikég mwAnoels (Telesales reloaded)
% 22. B2B TnAsedpwvikeég nwAnoelg (Cold calling for
£ B2B Sales)
E 23. LinkedIn Sales Navigator
§ 24. Apxéc emuppong (Influence) kot melBoug
© (Persuasion) yla 0TeEAEXN MWANCEWV

25.

26.
27.

28.

29.

MPOYPOUUATIONOG EEEPXOUEVWY KANTEWVY
NwANoswv kal otpatnykn (effective sales
call planning)

Business Acumen

TEXVIKEG TAPOUCLACEWY YLOL OTEAEXN
nwAnoswv (Presentation skills for sales
executives)

KaBobnynon cupBolAwv (agents)
tAedpwvikoL kévtpou (Coaching Call Center
Agents)

Texvikég Cross/Up Selling

"Approach each customer
with the idea of helping him
or her solve a problem or
achieve a goal, not of selling a
product or service.”

Brian Tracy
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Marketing & E€uninpétnon NeAatwv DOOR

1.
2.

L e N v kW

Sales, Marketing & Customer Service

9.
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Marketing-Social media

Google Adwords

Google Adwords Certification: Exam
Preparation

Email and SMS Marketing

Website analytics and usability improvement
Social media marketing

Blopnxaviko marketing

Marketing Ynnpeowwv

Alapuopdwon TLUOAOYLAKAG TIOALTIKAG

ITpatnykeg Snuoupyiag & dlaxeipong
Brand

. Epeuva ayopdg: mpoetolpacia & Sie€aywyn
. Epeuva Marketing & SPSS

. TomoB€tnon npoidvtwyv (Merchandising)

. Fashion merchandising

. Visual merchandising

. Marketing Atavikou epmopiov &

merchandising

. 2TPATNYIKOG oxedlaopuog, Media planning
. Anuooteg 2xéoelg (Public Relations)

E§unnpétnon — Epnelpia NeAatwv

E€unnpétnon nehatwv (Customer Service)
Eunepia nedatwv (Customer Experience)
TnAedwvikn e€unnpétnon nehatwv (Phone
customer service)

Alayeiplon amaltnTKWy MEAATWV
(Demanding customer management)

Awaxeiplon avtipprioewv (Objection
handling)

Awayxeiplon mapamnévwy (Handling
Complaints)

Customer service — Slaxeiplon mapanovwy &
efunnpétnon SUoKoAwWV MEAATWY
E€unnpétnon nehatwv yia BonBoug
Sloiknong

Event management

10. H anoteAeopatikn Receptionist

11. AnoteAeopaTikn EUTINPETNON ELOEPXOUEVWV
kAnoswv (Call Center Inbound)

12. Eumelpia meAatwv otnv eEUMNPETNON LEOCW
Social Media & Chat (Social media & chat
based customer experience)

13. E€umtnpéTnon MEAATWY OE KATAOTNHA
ALavikn ¢ mwAnong

“It takes months to find a
customer, but seconds to lose

one

Vince Lombardi
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5. TnAedwvikég Stampayuatevoels (Telephone
negotiations)

6. ALOMPayUATEVCELG yLo agents TUNUATWY
Collections

7. Awmpaypatevoelg pe owpateia (Collective
negotiations)

8. AwmpoaypateUoeLg Le NAEKTPOVLKOUG
TAELOTNPLOOMOUG (e-auctions)

9. AwampaypateVoELS Yo OTEAEXN
KATAOTNUATWY ALOVLKAG TIWANONG

10. ZITpaTnylKn Kal TOALTIKEG SLATPAYUATEVCEWV
yla T pota mpopnBewwv (Purchasing
Negotiations)

11. AwamoAtiopikeg Stampaypatevoelg (Cross

Cultural Negotiations)

NelBw kou erppon (Influence & persuasion)

1. BaoOlkEG apXEG TtELBOUG KAl ETLPPONG

(influence & persuasion skills)
2.  H&0vaun tng wotoplag (story telling) &

ETPPON

Awaxeipion aAdayng (Change Management)
Ko KOUAtoupag (culture)

1. Awxeiplon g alhayng
(Surfing the waves of change)
2. Awiknon tng aAAayng
(Making change happen)
3. Avamtuén etalplkng KOUAToUpag
Accountability (Accountability Lead Culture)
4. Awadopetikotnta (Diversity & Inclusion)

Awaxeipion ouykpouoswv (Conflict

management)

1. Awxeiplon ocuykpovuoswv (Navigating
conflicts)

2. REALEQ®

3. Emiluon mpoPAnudtwyv (Problem solving) kat

Anwn anoddacewv (Decision making)

Eriukowvwvia (Communication Skills)
1. Core Strengths — Results through
relationships™
2. AnoteAeopatikn erukowwvia (Eninedo 1)
(Communication Excellence)
3. AnoteAeopatiki erukowwvia (Eninedo I1)
(Advanced Communication)
4. TexVIkéG mapouoldoswy (Presentation
reengineering)
5. Awdiktuakeég mapouvotaoels (Virtual
Presentations)
6. Anuooleg ophieg (Public speaking and
Influence skills)
To Story Telling wg epyaleio emikowvwviag
ATOTEAECULATLKI) NAEKTPOVIKI] ETILKOLVWVIA (e-
mail communication)
N 9. ANOTEAECUATLKN YPOITTH ETUKOWVWVIA
e (Business writing)
% 10. AyyAwn ypamtn emkowwvia
© 11. AmoteAeopatikn) TNAEPWVLIKN EMKOWVWVIA
g 12. BeAtiwon TOU MPOCWTILKOU ETILKOLVWVLAKOU
N oag brand (Excelling your personal brand)
E 13. Ae€lotnteg emikolvwviag yia Managers
o (Communication Skills for Managers)
14. H duvapun tou dtahoyou (RealTalk®)
15. Emtuxnuéveg avadopeg (Succesfull
reporting)
16. Emkowwvia kat cupmnepipopa
(Communication & behavior)
Awanpaypatevoelg (Negotiations)
1. BaOIKEG apxEC SLOMPAYUATEUOEWV
(Negotiations excellence)
- 2. AlmpoyuaTteVOoEL YLIa TIPOXWPNUEVOUG
% (Advanced negotiations)
§ 3.  AlampaypateVoELG Yo OTEAEXN TUNUATWY
2 punxavoypadnong (IT negotiations)
% 4. AampaypateVoEeLS yLo OTEAEXN TWANCEWV
% (Sales negotiations)
o
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11.

12.

13.
14.

15.

ATOMLKN TTapOlyWYLKOTHTA

Getting Things Done™ - The art of stress
free productivity

Awaxeipion xpovou, ayxoug kat cuviOeLag
(Time & Stress management, Habit)

Alaxeiplon xpovou (Time Matters)

Awaxeiplon epyactakol ayxoug (Stress
Management)

@¢omion npotepatotTwy & Slaxeiplon
Xpovou (Priority setting & time
management)

Awaxeiplon epyactwyv kot uPnAn
napaywykotnta (Task management and
high productivity)

JUOTNUO 0PYAVWONG ATIOTEAECUATIKWY
Juvavtioewv (Effective Meetings)

1.

Ataxeipton epyaotaknc mieong (Navigating 9

Stress)

Awaxeiplon ayyoug kat Bupou

Pon (flow) kat Betikr) YuxoAoyia otnv
epyacia

Oetikn PuxoAoyia Kal Lkavormoinon otnv
epyaoia (Enhancing your happiness
quotient)

Avamntuén cuvalodBNUATIKAG WPLULOTNTOG
(developing emotional maturity)

Wuyxikn avtoxn kat eveAiia (mental
toughness / resilience & agility)

Alaxeiplon ¢ ouVALOBNUATLKAG
avaotatwong yla tn BeAtiwon tng emidoong
otnv gpyacia (Managing emotional upset to
improve performance at work)

Awaxeiplon ouvaloBnuatwy (Real EQ®)
MPOYPOUUATIOMOG KAL 0PYAVWON

(Planning and organizing)

H Suvaun t¢ ouvnBelag

(The Power of habit)

10.

Tuvepyaoia kot Opadikotnta (Team Building)

Anuoupyia opadwv uPnAng anodoonc
(High performing teams)
H eumiotoouvn wg KAELWSL yla Tn ouvepyaoia
Kal TNV mapaywykotnta (Trust Works)
H Suvapun twv cuvepyewwv (Building synergy)

JuvaloBnpuatikn vonupoouvn (Emotional
intelligence)
H duvaun tn¢ avatpodpodotnong (Thank you
for the feedback)
H eumiotoouvn wg KAELWSL yLa Tn ouvepyaoia
KoL Tnv apaywykotnta (Trust Works)
JUVEPYOOLO ATIOUOKPUOHUEVWV OUAdWV
(Virtual Teams Collaboration)
O pOAOG TNG MPOCWTILKOTNTAG OTNV
QMOTEAECHATIKY cuvepyaoia (Personality
Matters)

Core Strengths — Results through
relationships

Hyeola anoteAeopatikwy opadwv
(Leading a winning team)

AnHoupyLlkoTnTA KAl KAlVOTOMiL

1.

wo N

Kawvotoutkn kot Snuloupytk okeYn
(Innovative & Creative Thinking)

Design Thinking

Anpoupyikétnta kot Kawotopia (Creativity
and Innovation)

Creativity & Innovation for business
performance

Innovation leadership for Directors

© DOOR Training & Consulting
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Avvapikov (HR), Eknaidevong

dedlottwy otedeywv AvBpwrnivou
Avantuéng (L&D)

<«?

Y ]
> A Goears

Learning & Development

1. Agility in HR Certification (ICP-AHR) EeCss

2. Xxedlaouog dpacewyv ekmaidevong kat
QVATTUENC UE OTOXO TO LLETPIOLUO
anotéAeopa (Proving the value of business
training - Training ROI)

3. Alohoynon avaykwv (Needs Assessment) &
TeXVIKEG aVAAUONG EKTIALOEUTLKWY OVAYKWY
(Training Needs Analysis)

4. Anuwoupyia ¢opuwv afloAoynong dpdcewv
eknaidevonc (How to build effective
evaluation forms)

5. Developing a L&D training strategy

EKMatdeuTéG EVNALIKWY
1. Exmnaidevon eknadevutwy (Train The Trainer)

2. Exmaidevon virtual ekmatdsvtwv
(Train The Virtual Trainer)

3. Simulations, icebreakers kat Blwuatikd
natyvidla (Experiential games) yla
EKTIALOEVUTEG EVNATKWY

4. Epyaleia kal texvoloyieg mAnpodopLkAg yLa
eKMALOEUTEG eVNALKWY

5. AnoteAeopatikn oxediaon ekmaldeuTIKWY
TIPOYPOULUATWY

6. Xxedlaouog virtual ekmaldevoswv
IxeSLAOUOC Kal KATAOKEUT) e-Learning
Modules (E-Learning instructional design)
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7. Awxeipon & mapapetrpomnoinon tou Moodle

8. Metabdoon tng yvwaong Ue tn xpron
Conceptual Maps (CMAPS)

9. Avarmtuén 6eflottwyv cUUPBOUAEUTLKAG yLa
eknaldeutég evnAikwv (Consultancy Skills for
trainers)

10. O ekmadevTng WG oUPBOUAOG BeAtiwong
anodoong (The role of trainer as

performance consultant)
11. Anuoupyia mpoypappdtwyv Microlearning
12. 3xedlaopog kat ulomoinon On-The-Job

Training

© DOOR Training & Consulting

13. Ene€epyaoia video yla ekmoatdeuTika
npoypappata (Rapid Video Development for
Learning)

14. Cartooning yLa eKTaLOEUTEG

15. Xwoupop otnv eknaibevon evnAikwv (Using
humor in training to engage your audience)

HR
Awoiknon avBpwrnivwv mopwv

NoE

IxeSLaopOC Kal UAOTIOLNGN KEVTPOU
alohdynong (Assessment Center)

3. Texvikég ouvevteUEewv (Smart Interviewing)
Behavioral & Performance Based Interviews
MNpdéoAnyn - avamtuén - anmopdkpuvon
epyalopévwv

Wuyxopetpika epyodeia & doklpaoieg
Zuotiuata afloAdynong tng anodoong
Talent Management ano to A oto Q

L 0 N o

Awaxeiplon tng dtadopeTikdTNTAG OTOV
Opyaviopo (Diversity & Inclusion)
10. Retention & Succession planning
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Yrinpeoieg Coaching DOOR

H etapia pog mpoodépel unnpeoieg Coaching. H opdda pog amaptiletol amd E€UMELPOUG
kataptiopévoug Coaches o EANGSa kat e€wTeplkod, oL omoiol Stabétouv emayyeApatikn e€elbikevon
(Coaching Niche) og Executive, Leadership, Performance, Career, Life, Well-being Coaching, kArm.
‘OMot sival Slakekpluéva oTeAEXn He TIOAUETH TipoUmnpecia oe MOAUEBVIKEG Kal LEYAAEG EAANVLKEG
ETUXELPNOELG, KaBw¢ kat katoxol Coaching Certificate avayvwplopévo amnod diebveic dpopeig, OMwe o
ICF, EMCC, AC, kAm. OL meAdteg pag pmopolv va dwoouv ota XteAéxn toug tn Suvatotnta va
eMAEEOUV ToV KatdAAnAo yU autoug cuvepyatn (Coach), o omolog péow tng ekmaibeuong Katl Tng
Ao G EMayYEAUATIKAG EUTELPLOG TOV, UTtooTnpilel Toug Coachees oTNV MPOCWTILKA TOUG QVATTTUEN
KOl 0TNV EMITEVEN ATOULKWY KOL OPYAVWOLAKWY OTTOTEAECUATWV.

MeBodoAoyia YAonoinong

o  MpokatapkTikr cuvavinon «xnueiag» (chemistry meeting) tou oteAéxoug (Coachee) pe tov
Coach

o Kick-off / Apxwr) ouvavtnon pe tov Coachee kal ta umtoAouta emAekOUeva pepn /
stakeholders (m.x. Aueoog Npoiotapevog, ZtéAexog AvBpwrivou Auvapikol, KATL.) Kol
ocupdwvia el TWV OTOXWV 0TO TTAALCLO CUYKEKPLUEVOU aplOpoU cuvedplwyv coaching
(coaching agreement)

o Mpoalpetikn xopriynon tou PuxoUeTpLkoL epyadeiou VIA Survey, To onoio, BepeAlwpévo oto
Bewpntiko povtélo tng Octikn¢ Wuxoloyiag, avadelkvuel ta kKUpla Suvata onueia (Signature
Strengths) tou Coachee. Ta anoteAéopata TG avadopag avaAllovtal oTnV MPwTn cuvedpia
arno tov Coach kat a§lomolovvtal Katd tn SLApKELX OAWV TWV EMOPEVWVY CUVESPLWV coaching.

o Aegaywyn cupdwvnuévou aplBpol cuvedpLwv

o Kataption anoteAeopdatwyv coaching (coaching results) and tov Coachee pe tnv untootiptén
tou Coach kat teAkr) cuvavtnon pe epnmekopeva pépn (stakeholders/sponsors) yia cuZntnon
ETIL TWV ATOTEAECUATWY KAl cUHbwVia avadopikd e TUXOV EMOUEVO BrpoTa.

o Kata mepintwon pnopet va cupdwvnOel kat evélapeon ouvavinon petalu Coachee, Coach
Kol EUMAEKOUEVWY pepwV (stakeholders/sponsors) o nuepopnvia mou Ba £xel cupdwvnOel
oTo 0T1adLo Tou coaching agreement.

KaBobniynon
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Awadikaoicg kat Zuotipata Ataxeipiong Epywv,

Mowotnta
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ITIL®4 Foundation

ITIL® 4 Managing Professional (ITIL MP)

1. ITIL®4 Specialist Create, Deliver and Support
2. ITIL®4 Specialist Drive Stakeholder Value

3. ITIL®4 Specialist High-velocity IT

4. ITIL®4 Strategist Direct, Plan and Improve

QITIL

ITIL® 4 Strategic Leader (ITIL SL)
1. ITIL®4 Strategist Direct, Plan and Improve
2. ITIL®4 Leader Digital and IT Strategy

Awayxeipion €pywv (Project Management)
1. Agile Project Management

2. Baowkeég apyeg dloiknong £pywv (Project
Management Essentials)

Awoiknon Epywv

PMP® Certification

PRINCE2 (Foundation & Practitioner)
PRINCE2 Agile (Foundation & Practitioner)
Microsoft Project

@Q PRINCE2

Agile Management

N o v s~Ww

Business Process Management

1. Certified Business Process Associate
(CBPA®)

2.  Certified Business Process Professional
(CBPP®)

3.  Certified Business Process Leader (CBPL™)

Certified
Business
Process
Associate

INTERNATIONAL

DevOps

SCRUM

ABPMP

1. DevOps Fundamentals®
2. DevOps Leadership®

PeopleCert

DevOps.

Leadership

PeopleCert

Dev( pS.

Fundamentals

Professional Scrum Foundations™
Professional Scrum Master™
Professional Scrum Product Owner™

P wnh R

Professional agile leadership essentials

™

Quality Management- Lean Six
Sigma (LSS)

1. Lean Six Sigma Yellow Belt

2. Lean Six Sigma Green Belt

3. Lean Six Sigma Black Belt

Certified
Business
Process

INTERNATIONAL Professional>
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Avarntuén deflottwv texvoloyiag, Matdpoppeg DOOR

6La6u<tuou<nq EKNAlOEVONG & EKMALOEVTIKA TTOLLXVIdLOL

Mpoidvta Microsoft
Office 365 ¢

Word @
Excel

PowerPoint
Outlook

Access m

OneNote

SharePoint E:)
TEAMS Ebw

.P rOj ect peaen @

e

. Visio s

. Planner *~ .
.To Do v

. Yammer [‘

MAatdpoppeg Virtual Training

© N U e WNRE
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Microsoft Teams
ZOOM

Adobe Connect
WebEx
GoToTraining
GoToWebinar

Technology Skills, Virtual Training & Learning games
U o

Kataokeun E-Learning Modules

1. Kataokeun E-Learning Modules pe to
Articulate Storyline

2. Adobe Captivate

Simulation and Learning Games

1.

10.

11.

12.

13.

14.

15.

Silega Cold War — Team Alignment Business
Simulation

Silega Expedition — Decision Making &
Planning

Silega Commander — Leadership,
Negotiations, Culture & Values Business
Simulation

Silega Pulse — Accounting, Business Acumen
& Finance

Silega Navigator — Sales Growth and Chain
Management Business Simulation

Silega Care — Customer Service Business
Simulation

Silega Innova — Business Innovation Business
Simulation

Silega Activator — Change Management
Business Simulation

Silega Sales Accelerator — Sales Business
Simulation

Silega Talent — Talent Management Business
Simulation

Silega Process Compass — Process
Management Business Simulation

Silega Challenger — Coaching for Leaders
Business Simulation

Silega Communicator — Communication for
Impact Business Simulation

Silega Project Master — Project Management
Business Simulation

CELEMI Business Simulation
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HAektpovika padnpata (e-Learning) DOOR

Awdpkela
A/A TitAog Npoypappatog elLearning
(Qpeq)
1 Baowég apyeg emppong (influence skills) 3
2 MPOoXWPNUEVEG TEXVLKEG ATMOTEAEOUATIKNC eTikowvwviag (Advanced 2
Communication Skills)
3 H dUvaun ¢ wtopiag otnv emkowvwvia (Story Telling as a 2
communication tool)
4 Alaxeiplon ouykpouoswv (Navigating Conflict) 2
5 Awaxeiplon tng aAAayng o atoutko emninedo (Surfing the waves of 3
oTy) change)
=
cC 6 Awoiknon tng aAAayng yia Managers (Making Change Happen) 2
| -
8 7 Aloiknon anopakpuopévwy opadwv (Leading Remote Teams) 2
—
) 8 Wuyxikn AvBektikotnta otnV epyacia (mental toughness) & Betikn 2
E Juxoloyia otnv epyacia (positive organizational psychology)
tjj_ 9 Yxedlaopog kat ulomoinon Virtual Meetings kat Noapouoldoswv 2
g 10 O pOAOG TNG MPOCWTILKOTNTAG, OTNV AMOTEAECATLKA cuUVEpyaoia 2
@] (Personality Matters)
E 11 H Suvaun t¢ ouvnBelag kaL o poAog TNG oTnV mapaywylkotnta (the 2
power of habit and its role in productivity)
12 O poAog tng acuveidntng apepoAnyiag (unconscious bias) otnv 2
ETUKOLVWVLA, TN oUVEPYAOLa KOL TNV EEUTNPETNON TIEAATWV
13 O pOAoG TOU CUYXPOVOU OTEAEXOUG 0ToV PNdLAKO PETAOKNUATIOUO 3
(digital transformation) tn¢ emxeipnong
14 H duvapun tg avatpododotnong (The power of feedback) 2
15 JupBOUAEUTIKN MWANCN TPATEILKWV TIPOTOVIWV KAl UTINPECLWV 4
(Customer Centered Selling - Consultative Selling)
16 Amo tnv e€untnpétnon otnv spnelpia mehatwv (Customer Experience) 3

© DOOR Training & Consulting
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Focus100 Trainings DOOR

Tu elvon ta Focus100 Trainings;

Mpokettal yla sessions dtapketag 100 Aemtwyv ta omola aneuBuvovtal os OAeg TIc Babuidec
TWV OTEAEXWV TNG EemXelpnong oag. Ta Tpoypappata ival HIKPAG OSLapKelag, £Xouv
gpyaotnplokn popdn kot cuvdualovtol pe case studies, videos kat story telling. AmoteAoUv
vnoldec yvwoelg ot omoieg mapouaotalovtal Opota mou Bplokovtal OTo ETIKEVIPO TOU
evlLladpEPOVToC TWV cUYXPOVWV OTEAEXWV ETIXELPHOEWV. Tat Focus100 trainings elvat Wblaitepa
SnNUodAn ota OTEAEXN AVWTATWY SLOKNTIKWY BECEWV.

Aflomowwvtag ta Focus100 trainings, ta oteAéxn oac wdelovvtat koOwg :

» ZUMMETEXOUV O€ ULKPNG SLAPKELOG TTAPOUCLACELG KALVOTOUIKWY BEUATWV.

» ZUUMETEXOUV OE TIPOKTLKEG AOKINOELG KOLL TTALlyVLOL EVIOXUOVTOG UPLOTAMEVEG N
avamntuooovtag VEEG SeELOTNTEG.

» Mpv euPabluvouv Kot EKMALSEUTOUV TTEPLOCOTEPO O €va BEUQ, aVAKAAUTITOUV av
TIPOLYLLOTLKA TOUG EVOLAPEPEL KaL EUTITTEL 0TI SELOTNTEG EKEIVEG TTOU EVLOXUOUV TNV
TP AYWYLKOTNTA TOUG.

» ‘EXouv Tnv gukatpia va emevéUoouv EAAXLOTO A0 TOV MOAUTLUO XPOVO TOUG Lo val
EKTIOLOEVUTOUV.

Evéelktikn Ospatoloyia:

Empowering Others

High Productivity with Outlook Task Manager
Effective meetings

Story Telling as a communication tool

Giving and receiving feedback in a nutshell
Anpoupykotnta (Creativity)

Alaxeiplon ouykpoUoewvV

JuvaloBnuatikin vonuoouvn

H Suvapn tng emppong (influence)
Recognition & Motivation

Growth Mindset

Embracing change

Making Change happen

Personal power and presence

Leadership Lessons from Shackleton Expedition
Flow: Positive Psychology in work

Managing Habits

Meet Sully: Making the impossible happen
Dealing with dysfunctions in teams

Human brain and personality: the latest research

The art of process improvement
Managing anger in workplace F
_‘l‘
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Etaupikég Akadnpieg yvwong DOOR

AKadnuieg yvwong: n cuyxpovn taon otov Topéa tou Learning & Development

H etaipia pag vAomotel e§eldikeupuéveg akadnpieg yvwong yla OAeg TG Babuideg otedexwv. OL
akadnuieg eknmaideuong kat avantuéng anoteAolv Evav KUKAO cUVEESEUEVWVY TIPOYPAUUATWY
ekmaidbevong katl avamntuéng.

Ixedlalovtal kot TpooapUOlovTaL OTIG AVAYKEC TWV OTEAEXWV TNG ETIXELPNONG OO,
ouvdualovtal Pe TPAKTIKN EPAPUOYH TWV YVWOEWV Kol CUVOEOVTAL LE TA CUCTHUOTA
Management tng emxeipnong oag.

(Training Needs Analysis -> Customization -> Action plans -> Performance, Assessment, Talent
Management KATL.).

AvaAopBavoupue tov mAnpn oxedlaopuo twv ekmatdeutikwv Modules, aAAd KoL TO ECWTEPLKO
Marketing Tn¢ akadnuiag oag. Exoupe uhomotost peyalo aptbuo Corporate Academies otnv
EAAGSa aAAd kot S1eBvwg (Odog @ouphn, Adidas, Hyundai kATt.).

2to mAaiolo kaBe akadnuiag, opilovpue enineda (Silver, Platinum, Gold), wote va mpoodépetal
n duvatdétnta mapakoAouBnong Tou GUVOAOU TWV EMUTESWV ] TUAMOTOC QUTWV HE Bdon To
EMIMESO TWV CUUUETEXOVTWV KOL TOUG OTOXOUG TNG akadnuiag. Ot akadnuieg mou oxedialouvpe
UITOpOUV VO OITOTEAECOUV TR TOU ETALPLKOU oag mavemiotnuiou (Corporate University).

EVOELKTLKOG KATAAOYOG aKASNHLWV:

X/
L X4

Leadership Academies

X/
L X4

Newly appointed Manager's academy

X/
L X4

Human Resources & Training Academy

X/
L X4

Axkadnuia TwAnoswyv

X/
L X4

Akadnuia e€umnpEtnong meAatwy

X/
L X4

Call Center Academy

X/
L X4

Akadnuia BonBwv doiknong (Administrative & Top Management Assistants)

Corporate Learning Academies

X/
L X4

Akadnuio EcWTEPIKWY EKTTALOEUTWY

X/
o0

Akadnuia rpoiotapévwv/managers kataotnuatwy (Store Managers Academy)

X/
o0

Akadnuia StampayuateVoEwWV

X/
o0

Six Sigma academy

X/
o0

E€elbikeupéveg akadnuieg yla opadeg oteAexwy oag.

“The beautiful thing about learning is that no one
can take it away from you...”
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Microlearning Platform DOOR

To Microlearning sivaw n péBodog pe tnVv omoia evioyvetal n a¢dopoiwon yVWOEWV Kot
deflotNtwv petd tnv eknaidsvon (Post formal learning reinforcement)

H mAatdoppa Microlearning Code of Talent pumopet va alomotnBel wg to emopevo Bripa et
ano pla eknaidevon oe aibouvoa | wG £va autovopo Pndlako epyaleio amodokTnong yvwong
(stand alone digital learning environment).

Marti microlearning;

o H amoktnon yvwoswv HEoa armo mMini eKMALOEUTIKA sessions SLAPKELOG 3 £wC 7 AeMTwV
(chunks) Tatplalel anoAuta pe TOV TPOTIO AELTOUPYLOC TOU eYKEDAAOU Kol TN Slatipnon
npocoxn¢ (attention span).

o To Microlearning au&avel tnv taxvtnta tng avantuéng (Development) katd 300%, evw
HELWVEL T KOOTN Kotd 50%.

o To Microlearning epmAékel 50% TOUG EKTIALOEVOEVOUG OE OXEON HE TG MAPASOCLOKEG
neBodoug eknaidevongc.

o Mrnopei va alononBel oe evnuépwan yLa mpoilovTa, UMNPECILEG, Kal AAAQ eTALPLKA BEpata
(aodaAeta, compliance), avakolvwon VEwV MPOTOVIWY, EVNUEPWON OXETIKA UE BEATLOTEG
TIPAKTLKEG, on-boarding véwv oteAexwv, mapouaciaon véwv Stadikaowwy (standard operating
procedures), andktnon eMUTAEOV YVWOEWV UE TNV alonoinon Performance Support Tools
(PSTs).

BOOKA XOLPOLKTNPLOTLKA:

o Mapapetponoinon otig avaykes oag pe domain tng etatpiag oag - Cloud based - Méyiotog
BaBuog aopaieiog (SSL).

o Auvatotnta eknaibeuong Twv eKMALSEUTWYV TNG ETALPLOC 0aG Yo EVEO-ETALPLKN XProN.

Avvatoétnta xpriong ano H.Y, Tablet, kwvnto.

o O Manager unopetl va €xetL evepyo poAo n va mapatnpel, xwplc va mapeupaivel otn
Sladikaoia.

o 8 tumot Stadikaolwy (missions microlearning) pe Suvatotnto AUECNG EVNUEPWONG TWV

OUMUETEXOVTWV YL TNV TIOPELA TOUG,.

Avvatétnta upload videos.

Energy score, BaBuol kat badges.

Digital Certificate peta tnv ohokAnpwon twv Missions.

Ti 0 wdpeAnBoUV ta oTEAEXN OOG;

BeAtiwon deflottwy péoa anod Slapolpacuo yvwaong Kot aviallayn eunelplwy (social &

community driven knowledge).

o AuvaTtoTNTA TPOCAPHOYNG TNG ATIOKTNONG YVWOEWY 0TO TIPOCWTILKO OTUA TOU

Code of Talent

0O O O O O

eknatdevopevou (self-paced & self-directed).
o Zuvexng on-line umootnpLén kat avatpododotnon anod Tov ekmaldeuTh.

o Gamification pe anootolég kat Staywviopol¢ (missions &competitions) mou evioyuouv Thv

ailoBnon npoddou kat emiteuéng (progress & achievement).

MICROLEARNING |

.
coDm om
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Team Building events DOOR

«H opadikotnta €ivat atopkn dg§Lotnton

H etaupia pag e€eldIKeVETAL OTNV OPYAVWON BLWUOTLKWY EKTIALSEVUTIKWY TIPOYPOUMATWY Team
Building 1600 og efwtepkols xwpoug (OutDOOR) 600 Kot o€ ecwTEPLKOUE XwWPous (INDOOR).
To BaOLKO QVIAYWVLOTIKO LaG TIAEOVEKTNHA E(VOL OTL EKTOC ATIO TIG KALVOTOUEG SpaoTNPLOTNTEC
TIOU TAQLCLWVOUV Ta Tpoypappata Team Building, yvwpiloupe mMOAU KOAQ TA MUOTIKA TNG
ekmaidevong kal avantuéng evnAikwy, SLaBETOUE ATIOKAELOTIKEG QVTUTPOOWTIELEG KOpUDALWV
EKTIALSEVUTIKWY TIPOYPOUUATWY, &Vw TapAAAnAa elpoaote miotomowuévol amd to ROI
Institute yla tov oxeSlaopod Kol TNV UAomoinon ekmaldeuTikwy Spdcewv mou eéaodalilouv
petpnolpa anoteAéopata (Training ROI). Ekmaideloupe peyaho aplOpd otedexwv oe SleBveég
eninedo oe etalpieq onmwg Abbvie, Harley Davidson, Sony, Phillip Morris, IBM, Accenture
KATT, evw elpaote avapeoa otoug Most Preferred Traning Providers tng Microsoft oe &leBvég
eninedo.

Ztnv EAAGSa €xoupe Slopyavwoel meplocotepa and 180 mpoypappata Team Building ywa
HEYAAO aplOuod emixelpnocwv amd O0Aoug toug kKAAdoug. AlabBEtoupe cuvepydteg o€ OAn TN
xwpa mpoodépovtag Spaotnplotnteg otn ¢uvon (Rafting, Immaocia, TofoPoAia, Evaépla
nepaopata, Rappel kAm.), aAA& to peydAo pag OmAo gival ol SpaocTtnpLOTNTEG Kol Ta maiyvia
Tou oXeSLALEL N OpASA TWV OTEAEXWV HOG TIPOKELUEVOU VA KAAUWOUUE TIG EELOLKEUMEVEG
avaykeg kaBe eknaidevong / ekbNAwong oag.

Ta Team Building events tng etatpiag pag €xouvv pwrtoypadikr KAAUYN, EVw TPOoPEPOUUE Kal
ANYelg pe Drone. MoAAég Spaotnplotnteg oxetilovtal pe SOKIMOOIEC TwV oOmoiwv TO
anotéAeopa kataypadetal pe Drone.

OL 0TOXOL TWV TPOYPAUUATWY Elval:

H evioxuon tng ouvepyaoiag /opadikoTnTog TV HEAWY

H énuoupyia Kowvou opAapatog kat aélwv TnG opadag

H avamntuén eTapikng / TUNUOTIKAC OTPATNYLIKAG

H eniluon {ntnudtwyv mou anacyoAouv Tnv opdada

H énuwoupyia kAipatog epmniotoovvng (high trust relationships)

H evioxuon tn¢ atoukng, aAAd kat opadikng déopueuvong (Accountability)

H avtiuetwrion kot n Stoiknon aAlaywv (Making Change Happen - Embracing Change)

H evioxuon twv deflotntwy nyeoiag

H Siaxeiplon kploswv (Crisis Management)

H evioxuon deflotntwy kawvotouikn¢ okéPng (Creative thinking) kot emiAuong
nipoBAnudatwy (Problem Solving)

H St tunpatikn Zuvepyaoia

H ouvepyaoia otedexwyv SLadopeTkwV ETALPLWV OpLiAOU

H evioxuon ouvepyaoilag OTEAEXWV LETA ATIO CUYXWVEVCELS ETAUPLWY / TUNUATWY

H Slaokédaon kat n cuodLEn oxéoewv

OutDOOR & INDOOR Activities

O O O O O O O O O O

O O O O
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Team Building events DOOR

MeBodoAoyia ZXeSLAOLOU KA UAOTIOLNONG TWV EKMOLSEVTIKWYV TTPOYPAHUATWV/Spdoswv

H Buwwpatikn ekmaibevon, onwg kat kaBe AaAAn ekmaibeuon, €xel cav oTOXO TNV OoAAayn
OUUMEPLPOPWY, OTACEWY, TUOTEVW, KABWG Kot tn BeAtiwon Se€loTATWY TWV OTEAEXWV TIOU
OUMMETEXOUV. H peBodoloyia pog amoteAsital and cuyKekpLUEVA Brilata ou eival ta €NC:

Brjpa 1: AvaAuvon eknaudsutikwv avaykwv (Training Needs Analysis - TNA)

Zekwvape pe tn Sladikaoia mou Ba pag SwoeL TIG MAPAUETPOUG TIOU TIPEMEL va AndBouv
untoP v, TIPOKELUEVOU Vo eTUTELXOOUV Ta EMIBUUNTA ATOTEAECUOTA QMO TNV EKMALSEUTIKN
dpaon. Ta Brpata og autd To oTadlo eival ta e€Nc:

+“» Juvavtnon pe toug Training Stakeholders (f2f) kat kaBoplopdg Twv SelkTwy emiTuxiag Tou
npoypappatog (Business Impact measures)
+» Kataypadn Twv avaykwv, oA Kal Tou TPodiA TwV CUUUETEXOVIWY OTNV
ekmaldevutikn dpdon, aflomolwvrag:
» Web Surveys rj @A\ou Ttunou gpwtnuatoloyla dtabéatpa yia H/Y, Tablets, é€unva
KvnTd, aAAd kot o€ hard copy.
» YuvevteU€elg (f2f ) tnAedpwvikég)
» Focus Groups
+» Kowomoinon mAnpodoplwv oXETIKA He Ta cuothuata avatpodpodotnong (feedback),
afloAoynong kat Sloiknong tng anodoong tng etalpiag oag.

Avaloya pe to emimedo NG avaAuong avaykwv Tou Hag evOladEPEL va UAOTIOLOOULE,
alomololvTal amod TLOTOTMOLNMEVA KOl EKMOLOEUUEVO OTO €EWTEPLKO OTEAEXN MOG, KAl Ta
avtiotolya epyaleia, OMwG:

o SWOT Analysis

o Herrmann Brain Dominance Instrument (HBDI®)

o Disc®

o Myers-Briggs Type Indicator® (MBTI®) Complete

o Myers-Briggs Type Indicator® MBTI® Team Report

o THOMAS-KILMANN Conflict Mode Instrument (TKI)

OutDOOR & INDOOR Activities

Metad tnv oAokAnpwon tng Stadikaciag avaAuong Twv EKMALGEUTIKWY AVAYKWY COG
KOWOTIOLOULE TA ATIOTEAECLATAL.

© DOOR Training & Consulting
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Team Building events DOOR

Bipa 2: ZXeSLOOMOG KoL OPLOTLKOTIOLNON TNG SONG TOU EKMALSEUTLKOU TTPOYPAHATOG -
Spaotnplotitwyv

Me Baon ta anoteAéopata TnG Sladlkaoiag avaAuong EKTTALOEVTIKWY AVAYKWY ETUAEYOULE KOL 0OC
KOWOTIOLOUME TNV KataAAnAotepn Soun tou mpoypdupatog (INDOOR, OutDOOR, Blended Team
Building), tTn Bspatoloyia, kabBwg Kal TIg SpaoTNPLOTNTEG KAl TA Ttalyvia Tou Ba TV MAALCLWOOoUV.
AkohouBel culntnon pe toug Training Stakeholders tn¢ etatpiag oag kaL otn cuVEXELA ETUAEYETAL TO
YEWYPAPLKO ONUELO KOL OL EYKATOOTACELG TToU Ba uAomolnBel n exnaidsuon Kot oL pacTNPLOTNTEG
(activities). Evéeiktika: Rafting, Imnaocia, TooBoAia, evaépla nepacpata, Rappel KA.

Brjpa 3: YAomoinon eKMALSEUTIKOU MPOYPAHUATOC - §pacTNPLOTATWVY

Elpaote edikol otn Buwpatikn ekmaibevon kabwg kal otnv eknaidevon evnAKwy. UPUETEXOUUE
ota peyaAltepa ouveSpla SleBvwg kal mapakoAouBoUpe OAeg TIg e€eAifelg. OL eKMALSEVUTEG UOG -
Coaches 8La0€touv peydAn eumetpia oe EAAGda kal e€wteptko. H ekmaideuon Kal oL §paotnpLoTNTES
ouvbualouv tn padnon pe tn yvwon. AnoteAel TuRpa t¢ dphocodiag pag n ¢paon «O,tL €paba
nailovrtag dev 10 EExaoa MOTE...». ALOOETOUUE CUVEPYATEG OE OAN TN XWPOA KL €XOUUE ETUAEEEL
onueia ulomoinong tTwv dpactnplotATwy, ToU Xapoktnpilovtal amd ¢uolk opopdld, aAld
SL0B£TOUV KL TLG UTIOSOUEG Lo VoL EEUTINPETAOOUV AKOUN KoL LEYAAO OPLOUO CUUUETEXOVIWV.

Bripa 4: NMNapakoAovOnon tou Business Impact

210 teAeuTtaio auto otadlo mapakoAouBoUpEe TNV Mopeia TwV aAAOYWVY TTOU TIPOKAAECE N BLWUATIKA
ekmaidevon. OL cupBoUAOL TNG eTaLplag HaG, oag uooTtnpilouv oTov OXESLACUO KAl TNV avamtuén
Twv mMAavwv paong (Post Training Action Plans).

OutDOOR & INDOOR Activities

Elval onuavtikd va avadpépou e OtL n etatpia pag Stopyavwvel kot Corporate Games, €ite petal
SL0pOPETIKWY OUASWY ETAPLWY, EITE EVOOETALPIKA METOEU SLOPOPETIKWY TUNUATWY TNG (8Lag
gTaLPlOC N akoun Kol SladopeTIKWY eTaLplwy tou dlou Opilou. Meplocdtepa amd 2500 tedéxn
ETUXELPNOEWV TNE XWPOG LAG EXOUV OUUUETACXEL HEXPL ONUEPO oTa TpwTabAnuata Basket kat Mini
Soccer tng eTaLpilag Hag.
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Keynote Speeches — Kevtpikég Opthieg DOOR

H etaupia pag dtabetel peyalo aplbud e€eldikevpévwy Keynote Speakers mou pmopouv va
TIAPOUCLACOUV E€va eupl dAacpa Bepdtwv oe TOAEG YAWOOEG, TMAALOLWVOVTOG HEYAANG
KALLOKOG EKONAWOELS TNG ETALPLOG OaG.

MéExpL onuepa €xoupe uhomolrjoel Keynote Speeches yla peydlo aplOuo emIXElpriOEWV O€
EANGda, KUTtpo kat SteBvwg. EVOELKTIKA avadEPOULE TIG ETALPLEG:

Saudi Arabia Telecom, Porsche, NOVA, LG, LIDL, PFIZER, Leroy Merlin, Navarino, Uv&eouog
AlevBuvtwyv MpoowrikoU Kumpou (cy HRMA), Z0vdeopog AleuBuvtwv Mpoowrikol EANGSAG
(ZAAAE), Inter Sport, IKEA, ITALFarmaco, Pfizer, Menarini, kATt.

JUYKEKPLUEVA TPOODEPOUUE TIC TTAPAKATW UTINPECLEG:

EntayyeApatieg OpAnNTEg

Atopa ta omola AoV yLa To KUPLO EMAYYEAUA TOUG. MNpooKaAoUvTal EMOYYEAUOTIEG OUANTEG
Yyl va TIOPOUGCLACOUV EVNHEPWTLKO TIEPLEXOMEVO, va ekmaldeloouy, va evBappuvouv, va
EUTIVEUOOUV KOLL VOL TIOPOKLVI)COUV.

Baolkol OpANTEG

OWANTEG TTOU AOUV yla Tepimou pia wpa o€ pla yevik ouvedpla, deimvo ) cupnocto yla
omnolodnmote BEpa Ba BEAate va avalubeL.

OMANTEG MOV MAPAKLVOUV

‘Evag olANTAG «get-up-and-go, you-can-do-it» mou evBouoldlel tnv opada oag yla Tov €aUTo
TOUG Kal TNV €Talpio oog, mopexovtag MopAaAAnAa €va pAVUUA TIOU €val OTOXOOTLKO Kol
xpriowo. O olANTAG Hag pmopel va adroetl pla evtunwon mou Ba SLopKESEL yla UAVEG ---
HEPLKEG DOPEC XpoOvLA.

OUANTEG MOV EUMVEOUV

‘Evag opANTAG TTOU TETUXE TEAKA oTn {wr Tapd TG TTOAAEG avaTtoSLEG KaL Ta EUTOdLA, 1) €XEL
ETUTUXEL KATL evAVTIO O OAeC TG TpoPAEPelg. Evag tétolog opAntrg Ba meL pa Lotopia
{WwNC, IOV UTTOPEL VA EUMVEVUCEL TO KOLVO 00G YLOL LEYOAUTEPOUC OTOXOUG KaL ETTEUYLOTA.
Eknatdeutikol opANTEG

EvaGg olANTAG TOU MMopel v MIAACEL YlA OUYKEKPLUEVOL BEpata UE EKTIALOEUTLKO,
EVNUEPWTLKO, CUVAPTIOOTIKO Kal ouxvad Slackedaotikd tpomo. Omolodnmote amnd ta Béuata
TIou pmopouv va StdaxBouv og CEULVAPLO 1) EPYACTAPLO UImopouV va kaAudBoulv oe pia Tétola
OuULALQL.

Awdonpot OpANTEG

MLa yvwoTH TPOoWTIKOTNTA Ard TOV KOGUO TNG TOALTIKAG, TWV EMAYYEAUATIKWY aBAnudtwy,
TwWV OnUOdIAWVY KOl ETUTUXNMEVWV ETUXELPAOEWY, TWV HECWV HATKAG €VNUEPWONG, TNG
Puxaywylag f Twv TEXVWYV Tou UAOUV yLa TIG SIKEC TOUG €L8LKOTNTEC Kol §lvouv 0TO Koo 00
eCALPETIKEG LOEEC I OUYKEKPLUEVEG TAnpodopieg. OL Slaonuotnteg kadouvtal cuvABwg va
HAfoouv Adyw TG alag Tou ovopatog tous. MpooBétouv emtppon, evdladépov kat yonteia
O€ ML ouvavtnon.

Eknadsutig

AleUKOAUVTEG epyaoTnpiou Tou gival el8kol oTNV TPAKTIKA ekmaibeuon ULAG CUYKEKPLLEVNG
KKavOTNTAG (T.X. KOWWVLKA PEoA, EKPLAONON €vog VEOU AOYLOULKOU, Se€LOTNTEC MWANCEWY,
Slaxeiplon, Asttoupyla evog pnxavipatog K.AT.), mou Ba xpnolpomnolnBet apyotepa and Toug
OUUUETEXOVIEC OTNV €pyacia Toug. levikd, oL eKMALSEUTEC TpooAapfBdavovtal ywa va
ekmadeouv UTTAAAAAOUG OTLG EYKATOOTACELG TOU OPYAVIOUOU KAl LOVO TIEPLOTACLOKA OE [
ouvavtnon r cuvedplo.

Keynote Speeches
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Keynote Speeches — Kevtpikég Opthieg DOOR

Hyétng oepvapiov

OmnMoLoodATIOTE EUNMELPOYVWLOVAG O VOl CUYKEKPLUEVO BEUA 1) AVTIKELLEVO TOU OTOLOU 0TOXOG
elval n eknaibevon n/kat n mapakivnon. H mapadoor] toug elvat cuvnBwg Alyotepo SPaATIKN
KOLL TILO OUVOMIANTIKN KoL N LeyaAutepn (1-3 wpeg) popdr TnG olAlOG ETUTPEMEL TEPLOCOTEPN
oAAnAenidpaocn HeTall TOU TAPOUCLACTA KAl TOU KowvoU. OL nNY€TeC Oepwapiwv Tou
xpnotpomnolovv puAladia, Stadaveleg kat tpoBoAr) LCD pmopouv eUKOAA VA CUVEPYOOTOUV LE
€VO OXETIKA UEYAAO KOLVO.

ZUVTOVLOTAG Epyaoctnpiov

Autol oL mapouclaoTtég cuvnBwe epyaloviol UE ULKPOTEPO KOWO, KATL TIOU ETUTPETEL
TLEPLOCOTEPN ATOULKN TtpocoXn. O CUVTOVIOTAG Hag Umopel va apéxel kabodrynon, kabwg ot
OUUUETEXOVTEG €€0OKOUVTAL XPNOLUOTIOLWVTIAC VEEC YVWOELG, Katavonon kot deflotnteg. O
OUVTOVIOTAG MOG Uropel va kaBodnynoel tTnv opdda péow SpactnplotATwY, AOKNCEWV Kal
TIPOCOOLWOEWV TIOU TOUG ETUTPEMOUV va SLEPEVVAOOUV, VA SLEUKPLVIOOUV 1| VO CUCXETIOOUV
TIG Véeg MAnpodopieg pe Tn Sikr Toug eunelpia.

OpAnTAG Bropnxaviog

Mpokeltal yla OoMIANTEG HE Telpa 1 PNUn o€ €vav ouykekpluévo kAado 1 topéa. Ot
Bropnxovikol OMIANTEG OTAVLOL EUTILITTOUV OTNV KATnyopla Twv emayyeApatiwy opAntwy. Ot
OUYKEKPLUEVEG TTANpodopieg mou petadidouv eival cuvnBwg Wiaitepng aiag povo yua eva
OUYKEKPLUEVO KOLVO. Avadoya pe tn B€on toug otn Blounxavia kal Tn oxEon Kal Tn onuoocia
TWV TANPOodOPLWV TOUG, HUMOoPel va TPookAnBolv, eite O MlA KEVTPWKN OMAla elte va
T(PAYLATOTIOL 00UV €Val OEULVAPLO. Eva moapddelypa pmopet va ivat €vag opAnThAE aKWATWY
TIOU €LOIKEVUTNKE OE AUTOV TOV TOMEQ KOl UTOPEL VO LOLPAOTEL TEXVLKEG TIWANCEWVY, LOTOPLES
emtuxiag N va e€nynosl mMwg va XPNOLUOTOLACETE KAAUTEPA TNV TeEAeutaia Sladlktuakn
Texvoloyila akwnTwv.

KaAAttéxvng

Ol 5100KeSOOTEG XpnoLuoTololvTaL KUplwg yla yeVIKEG cuvedplieg, deimva, cuumoola, TapTtl
Kal €0kEG ekdnAwoels. H ocwot Yuxaywyla otn owotr Kotdotaon Umopel va cupPalet
ONUAVTIKA otnv emtuyia plag dtaokePng f evog ouvedpiou. MmopoUlv va eival XLOUHOPLOTEG,
KwHLKOL, UTVWTLOTEG, nBomolol, {oykAép, XOpeUTEC, kal TMOAAA akopa. Ou katnyopleg eival
OTEAELWTEC.

ZUVSUOLOTLKO TIPOYPOLALOL

Yndpxouv kdrmolot enayyeApatieg StookedaoteG, mMou eival Kot efalpeTIKOlL emayyeALaTie
OMIANTEG. Autol OxL povo Slaokeddlouv To Kowod, aAlAd kol Toug ekmatdevouv. H kavotnta
€VOG Slaokedaot va MPOCEAKUEL €Val EKAEMTUCHUEVO KOWVO HE HLOL UTIEPOXN TapAoTach, TN
OTLYMN TOU METadISeL éva Loxupo Kal evOoppUVTIKO UAVUMQ, UTtopel va kAvel tn Sadopd
METAEY HLOG ETUTUXNILEVNG CUVAVTNONG KAL RLLOG TIPAY LOTLKAL UTIEPOXNG.

Keynote Speeches
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AfloAoynon Yrnpeouwv DOOR

Katéxoupe nyetik B€on otnv mapoxn unnpeowyv  Yrinpeoleg mov oag npoodEpel to Mystery
Mystery Shopping oe EAAGSa & Kumpo. Eipaote Shopping:

uEAog tou Mystery Shopping Providers
Association (MSPA). Exoupe UANOTIOLOEL LEPLKA
oo to peyaAUTEPQ £pya 0ELOAOYNONG
TIAPEXOUEVWV UTINPECLWV HE XIALASEC on-site
ETUOKEPELG KOl KANOELC.

o On-Site eMOKEYPELG OE XWPOUG TTOU
TIPOOPEPOVTAL UTINPECLEG OO TNV ETIXELPNON
oaG Kal kataypadn Tou EMUMESOU TwV
TIAPEXOUEVWV UTINPECLWV. AlevepyouvTal
ETUOKEPELG OE KOTOOTALLOTA,

UTTOKOTOLOTH LOTO, EUTTOPLKEC EKOETELG KOl
o  Exmaibevoupe XIAAGeG oTeEAeXWY O BLEBVEG  omolovSAToTE AANO XWPO MOC UTIOSELSETE.
EMneS0 KAl UMOPOUE VA SLOXELPLOTOULE TA 5
€pya Mystery Shopping w¢ €pya BeAtiwong
Se€loTATWY KAl amOKTNONG KOUATOUPOG
e€uMNpPETNONG MEAATWY KOlL TTAPOXN G
eunelplag otoug meAarteg (Customer

Mati va pog emhéEeTe:

TnAedwVIKEC KANOELG O€ KEVTPA UTIOSOXNG
KANOEWV, KEVTpaA TNAEDWVIKNG eEUTINPETNONG
nehatwv (Customer service call centers).

o Kataypadr tng cupnepidopdg Kat THPNon Twv
nipoBAenopevwy Sladikacwv amno dtadopeg

(oY) Experience). . ) ) ,

C ) . , , KOITNYopLleg oTEAEXWV TNG ETUXEIPNONAC

— o H etawplia pag eivat motonotnuévo HEAOG . . ,

o . . e 00, OTIWG OTEAEXN MWANCEWV KATT.

o tou Mystery Shopping Providers Association , , ) ,

o (MSPA). Ebapuoloupe kiBe Aemropépela o YmofoAn attnudatwv o web sites kal EAeYX0G
_UC') TOU OXETIKOU Kwdika deovtoloyiag. TOU XpOVOU avTamoKpLons.

> o Metd tnv anotumwon Twv KUPLWV o NapakoAolBnon avraywviopou.

o CUUMEPACHUATWY EHAOTE oL KataAANASTEPOL © EAEYXOG TLLWV Kot AAAWY XOPAKTNPLOTIKWY TwV
+ GvBpwroL yta va avahdBoupie T BeAtiwon npoiovtwv (nuepopunvia AREng, Stabeoiuotnta
> TWV SEELOTATWY TWV OTEAEXWV GO TIOU XpwudTwy / peyéBoug KAL)

E oxetilovtal pe tnv €UTNPETNON TWV o Aevépyela audit (pe Baon MpoypAUUATIONO )

TEAATWY 00 O€ OAa TA ONUELQ XWPLG TponyoUUEVN eVNUEPWON).

(Omnichannel Customer Service).

o  E€eldikevopaote otn BeAtiwon tng eumelpiag
nehatwv (Customer Experience - CX) kat
EKTOC AT TOV OXESLACHO TWV OXETLKWV
SLaSLKaoLWY TPOCHEPOUE KOl TAL OXETLKA
TipoypAppaTa ekmaibeuong Kat avantuéng
TWV OTEAEXWV 0AG OTOV TOUEQ QUTO.

o AwBétoupe €va amnod ta peyalvtepa Siktua
MuoTtikwyv Emtokemntwyv (Mystery Shoppers)
o EAN@da kat Kormpo.

MSPA

MYSTERY SHOPPING
PROFESSIONALS ASSOCIATION

© DOOR Training & Consulting
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Yrinpeoieg Well being DOOR

Tu eivan to Corporate Fitness Program;

Mpokettal yla €va 6UVOAO UTINPECLWY TIOU TIPOAYOUV TNV UYEla Kal TNV guedia Twv umaAARAwyv
KoL OTEAEXWV ETUXELPAOEWY, HE OTOXO TN PeAtiwon NG GUCIKAG KATACTOONG KoL TNG
Puxohoylag Toug, KaBwg Kal TNV ULOBETNON €vOG UYLlEwvoUu Tpomou {wng, oTolxelor Tou
armoteAoVv Tt Pdaon ywa tnv uvPnAn andédoon KAl TAPAYWYLKOTNTA OTNV €pyacia.

To mpoypappo TPoodEPETOL O OUVEPyOoia HE TO €EELOIKEUUEVO EPYOUETPLKO KEVIPO
myathlete.gr.

AnevBOuvetal:

e OAeG TG Pabuideg otedexwv mou evdladépovtal va aflodoyrioouv Tn UOLKHR TOUG
Katdotaon KoL vo akoAouBrjoouv €vav tpomo {wng, ekyuuvaong kot datpodnig mou Ba
BeAtiwoel Tnv duotkn katdotaon Kot eveia Toug. MapdAAnAa, TO MPOYPAUUA TIPOETOLUALEL
OMAOEC TTOU CUMUETEXOUV Ot aBANTIKEG SpaotnpldTnTES (running teams, corporate games
KATL.).

Ixeblaletal PACEL TWV OVOYKWV KOL QMOALTACEWV TNG ETUXELPNONG KOL KATA TEPLMTWON

neplhappavet ta €n¢ PAuara:

o AfloAdynon NG UOKAG KOTAOTAONG TWV OTEAEXWV 0aAG, OTO OUYXPOVO KEVIPO
€EpyouéTpnong tou myathlete.gr. H pétpnon tou avBpwrivou €pyou, TePAAUBAVEL TN
Stadikaoia ocuA\oyng Sedopévwy yla Tn Sle€oywyrn CUUTEPACHATWY Kol pag Sivel tn
Suvatdtnta va afloAoyriooulE TNV TPEXxouoa GUOLKA KATACTAON TWV CTEAEXWV OOC.

o Exmaidevon twv otedexwv oag pe e€edikevpeva epyaotripla (Workshops).

o 20vdeon tng afloAoynong pe tnv mpormovnTikh dtadikacia. To kAOe oTEAEXOG KATAVOEL TOUG
TPOTOUG LLE TOUC OTtoloUG UTtopel va BeATLWOEL TN PUOCLKA TOU KATAOTOON.

o E€atoulkeupéva mpoypappata ekyupvaong kat Statpodnc.

EVOELKTIKOG KATAAOYOG OEUATIKWV EVOTATWYV TWV epyactnpiwv (workshops):

H duvaun tng ouvnBelag (The power of habit)

Oéoruon kal emitevén otoxwv (Goal setting)

Mpoowrikn euBUVN yLa TNV entitevén Tou anoteAéopatog (Self Accountability)

To LUOTIKA TNG ouvepyaciag otig opadeg unAng anodoong (High Performing Teams).
H onuaoia tou tpomou okéPng otnv enitevén otoxwv (Mindset)

Wuyxikn avtoxn kot emitevén amnoteAeopdtwy (How to Master Mental Toughness)

H dUvapn tng empovng (The Power of Persistence)

&

Corporate Fitness Program
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Ynnpeoieg Well being DOOR

Tu eivan to Corporate Health Promotion Program;

Mpokeltal yla €va eEATOUIKEUMEVO TIPOYPAUUA TIOU TIPOAYEL TNV LYeia Kal Tnv guefla Twv
UTTOAAAAWY KOl OTEAEXWV ETIXELPNOEWY, QTAVIWVTAG OTIC QVAYKEG TOU OUYXPOVOU TPOTIOU
Twnc kot epyaciag. Ixedlaletal BAOEL TWV AVAYKWY KOL ATOLTCEWV TNE EMLXEIPNONG.
ETMLOTNUOVIKEG PEAETEC EVIOXUOUV TN ONUACLO TNG OALOTIKAG OVTILETWITLONG TNE UYELAg oTNnVv
gpyacia ywa BeAtiwon tng mowotntag {wng, TNG MAPAyWYLKOTNTACG, TNG Hakpolwiog Kol Tng
pelwaong Tou kéotoug nmepiBaAng.

OL TEPLOCOTEPEG XPOVIEC TABONOELS HmopoUv va TPoAndBolv pe HKpA amAd Brupata
BeAtiwong Twv ouvnBewwv pog (The power of habit).

AneuOuveta:

e OAeC TIC Pabuideg otedexwv mou evlladpEpovtal va aflodoyrioouv Tn UOLKH TOUC
KaTAotaon Kol vo akoAouBrjoouv €vav tpomo {wng, ekyUpvaong kot diatpodng mou Ba
BeAtlwoel TNV GUOIKI KOTAOTAON KoL EVEEia TOUG.

Ixedlaletol BAOEL TWV OVAYKWY KOL ATIATACEWV TNG ETIXELPNONG KAl KATA MEPUMTWON

neplhappavet ta €ng Prpata:

+» Opadikeég Health coaching ouvebpleg pe SLadpacTikd xapaktipa (2 WPEC) KATA TLC OTOLEC
edpapudlovral TEXVIKEC yLa TNV aAAayr KaBnUepLvwv ouvnBOeLwv.

+* MpoypAUUATA ECTIACUEVA OTNV TPOANY N CUYKEKPLUEVWY XPOVIWY VOowV (my. dtapntng,
Taxuoapkio, kapSlayyelakeg mabnosLg)

+*» Health checks (etiowa,  ava e€aunvo)

+» AfloAoynon Tou etalptkol mpodiA vyeiag kal mapakoAouBOnon mpoodou ava £10G6.

«» Auvatotnta riotonoinong pe Baon to Workplace Health Achievement Index (American
Heart Association).

EVOELKTIKOG KATAAOYOG OEPATIKWY EVOTATWY :
+» BeAtiwon Statpodnc

“» AUEnon SdpaotnplotnTag

“»» Aloyeiplon Bapoug

«* MpoAnyn kapdlomabelwv

“»* MpoAnyPn cakxapwdoug dtapntn

Corporate Health Promotion Program

«*» Aloyeiplon ayxoug
% MpOANYPN HUOGKEAETIKWY TPOPANUATWV CORPORATE

“* Avtluetwron Slatapoywyv UvVou H E A |_-I- H

* AVIWETWTILON KATVIOHOTOG “Improving Business through a culture of health”

+» N€0G yovEag Kal epyaocia

“* JuvaloOnuatikn vyeia kot evegia
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© DOOR Training & Consulting

Argentina
Brazil
Canada
Chile
CostaRica
Mexico
Suriname

United States
of America

Emkowwvia:

Austria
Belgium
Bulgaria
Croatia
Cyprus
Czech Republic
Egypt
France
Germany
Greece
Hungary
Ireland

Italy
Lithuania
Netherlands

2109210734

DOOR

North Macedonia

Nordics
Poland
Portugal
Romania
Russia
Serbia
Slovak Republic
Slovenia
South Africa
Spain
Switzerland

Turkey

Ukraine
United Arab Emirates
United Kingdom

training +consulting

develop grow.achieve

: info@doortraining.gr

Australia
China
Hong Kong
India
Indonesia
Japan
Malaysia
New Zealand
Philippines
Singapore
Taiwan
Thailand



